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 Foxrun/Foxden  Resort  
Resale Listing Package and Checklist  

 

 

 
CHECK LIST  

 Have you completed all of your contact information?  

 Have all owners signed the agreement?  

 Have you signed  in all areas indicated ? 

 

 
 

 
 

Once you complete the information, send it to us:  

Foxrun/Foxden  Resort   
TheMVPService  (#C20130)  
1 010 East Riviera Blvd  
Oviedo, FL  32765  

 
 
 
 
 
 
 

Upon receipt of all documents, we will:  

 

1.  Confirm information provided with the resort.  

2.  Immediately place your week in active for sale inventory.  
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TheMVPServic e, LLC  
EXCLUSIVE RIGHT TO SELL  LISTING AGREEMENT  

 
RESORT:    Foxrun/Foxden  Resort   Date:       

BROKER:        TheMVPService, LLC , Joseph A. Takacs, Jr.  SALES AGENT:                                                            
  

Unit #       Week #           Unit Type        (Studio, # Bedrooms, etc.).    

Float or Fixed          Red White    

RCI Type:  Weeks or  Points   RCI ID# _____________  
Owner(S) Name(s):  _______________________________       

Owner Residence Address:   _________________________                                                                                                             

City:  ________________________  State:  ________       Zip: _______________  

 
Owner Phone Numbers:   ____________________________  
Home:  (_____) _______________________ Work:  (____) __________________       

Fax:   (___ _) _______________________  

 
Owner Email address :  ___________________@___________       
 
This agreement is entered into this _____ day of ________ , 200 __,  by and between TheMVPService, LLC 
(Broker) and the Owner(s) for the purpose of Listing t he Owner s timeshare week(s) for sale.   
 
Exclusive Right to sell  
This agreement gives the Broker the exclusive right and authority to market and sell the Property as the 
agent of the Owner for a period of twelve (12) months.  This means that the Broker wil l have earned 
commission if the week(s) is sold by the Broker or the Owner.   

 
Responsibilities of TheMVPService  as Broker  
Broker shall be responsible under  this Listing Agreement for the following;  
¶ Market the interval(s)  
¶ Proper record keeping  and the s afe guard and proper handling of all funds, such funds to be delivered 

to escro w agent as described herein  
¶ To be loyal and follow reasonable instructions  and act with care, diligence and skill  
¶ To d isclose any non -confidential information which would influence the Owner ôs decisions 

 
Broker Compensation  
Owner(s) agree to pay Broker a cash commission on the gr oss sales price of thirty nine  (3 9%) percent 
with a minimum of sixteen hundred dollars ($1, 600.0 0).   
 
Listing Price  
I want to list my week for $ ________.   The minimum acceptable amount that I will accept after 
commission and closing costs is ________.   Please initial here ____ if you agree to allow TheMVPService 
to accept an offer on your behalf as long as it meets the minimum acceptable amount indicated in the 
previous sentence . 

 
Maintenance Fees, Taxes, and Assessments  
Owner agrees that all maintenance fees owed to the Association are paid in full and will remain so.  Should 
any fees not be paid, they will be deducted from sales proceeds and paid to the Asso ciation at closing.  
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Usage of interval being sold  
Owner agrees to transfer all usage to purchaser and that Owner is solely responsible to ensure that buyer 
get usage as agreed to.  
 

Escrow Account  
Broker will deposit all monies received from purchasers in to an escrow account .  Such escrow shall be 
m aintained by Arledge Law Firm (primary contact is Mary Tullis); 120 East Court St.; P.O. Box 885; 
Rutherfordton, NC  28139 -0885; 828 -287 -3338; Fax 828 -286 -3660 , who will act as the  escrow and 
closing agent . 

 
Clo sing Costs  
Owner  agrees to pay, at closing and from proceeds, a portion of the total closing costs that will cover all of 
the attorneys fees, deed preparation, title insurance, transfer and recording costs and certain 
administrative fees, some of which are  payable to TMS .   The total of su ch costs is $428.00 . 
 

Financing  
In the event that financing is needed to close a transaction, Broker will contact Owner  and is able to make 
financing available at no cost or recourse to Owner . 
 

Conveyance of Title/Marketab le Title  
Owner warrants and represents that they have the legal right and authority to convey the Property  and 
will sign a general warranty deed conveying interest at closing.  FURTHER, SHOULD BROKER SECURE  A 
BUYER AND TITLE TURN  OUT TO BE UNMARKETIB LE, BR OKER SHALL BE DEEMED  TO HAVE 
EARNED ITS COMMISSIO N; MAY RETAIN ALL DE POSITS FROM BUYER AN D SELLER SHALL OWE 
THE FULL COMMISSION.    
 
Termination  
This agreement shall automatically end after twelve (12) months.   During the 12 month term and any 
renewal, t his  agreement may be terminated by either party with written notice to the other party.  
However, i f Broker has a purchaser for the Property who h as agreed to enter into a Sales Purchase 
Agreement prior to notic e of termination being sent, this agreement may then not be cancelled.   
 
General Terms and Conditions  
¶ The terms and conditions of this agreement sh all be binding upon both parties  

¶ There are no other agreements, promises, or understandings either expressed or implied between 
the parties other than what is in this document  and changes to this agreement will be in writing   

 
Non - discrimination  
All property will be listed and offered by Broker without respect to race, color, religion, sex, national 
origin, handicap or familial status.  

 
THERE IS NO GUARANTEE  THAT THE PROPERTY CAN OR WILL BE SOLD AT ANY PARTICULAR 
PRICE OR WITHIN ANY PARTICULAR PERIOD OF TIME.  
 
By signing below, the buyer(s) hereby evidence their agreement to the terms and conditions 
herein;  

Signature  of Owner: ___ ______________________     Dat e: _________  

Print name:      ____________________________  

 

Signature  of Co-Owner: ___ ___________________   Date: _________  

Print name:      ____________________________  

 

Acceptance by Broker:  __________________    Date:  ______  
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IM PORTANT NOTICE  
 

NORTH CAROLINA  LAW REQUIRES THAT REAL ESTATE LICENSEES  

PROVIDE POTENTIAL SELLERS AND BUYERS OF REAL ESTATE WITH INFORMATION ON 

THE AGENCY RELATIONSHIP OFFERED BY TheMVPService TO YOU THE CUSTOMER  
 
 

Dual Agency  
Seller and Buyer agree that Br oker shall serve as both Sellerôs agent and Buyerôs agent in the sale of 

Sellerôs property to Buyer.  In acting as a dual agent, a licensee represents clients whose interest may be 
adverse and that agency duties are limited.  The parties agree that without permission from the party 
about whom the information pertains, Broker shall not disclose to the other party the following 
information:  
 

a) That a party may agree to a price, terms, or any conditions of sale other than those offered;  

b) The motivation of a party for engaging in the transaction, unless disclosure is otherwise 
provided by state law or regulation; and  

c) Any information about a party which that party has identified as confidential unless 
disclosure is otherwise required by state law or regul ation.  

 
Because Broker is serving as Agent for both Seller and Buyer in this transaction, Broker shall make every 
reasonable effort to represent Seller and Buyer in a balanced and fair manner. Broker shall also make 
every reasonable effort to encourage an d effect communication and negotiation between Seller and Buyer. 
Broker is required by law to disclose to Seller and Buyer any known material facts concerning the property 
or the transaction. Seller agree s that Broker shall not be liable to either party fo r (1) disclosing known 
material facts concerning the property required by law to be disclosed and (2) refusing or failing to 
disclose other information the law does not require to be disclosed which could harm or compromise one 

partyôs bargaining position but could benefit the other party.  
 
In conjunction with the signing of this Listing Agreement, you will need to indicate that you have received, 
read and understand the ñAgency Relationships in North Carolina ò brochure.  That brochure is provided to 
you a t the first substantive contact, no later than when you receive and sign this Listing agreement.  
 

By signing below, Seller acknowledges receiving an explanation of the type of agency 
relationship being offered (Dual Agency) by TheMVPService and that an Age ncy Disclosure 
Brochure was offered at the first practical opportunity at which substantive contact occurred 
between you as the seller and TheMVPService.  

 
 

 

Signature  of Owner: _________________________     Date: _________  

Print name:      ____________________________  

 

Signature  of Co -Owner: ______________________   Date: _________  

Print name:      ____________________________  

 

Signature  of Co -Owner: ______________________   Date: _________  

Print name:      __ __________________________  
 

 
 

FREQUENTLY ASKED QUESTIONS AND ANSWERS  
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Foxrun/Foxden  Resort  
 

 

WHAT DO I HAVE TO PAY THE BROKER ?   
The broker receives thirty nine  (3 9%) percent of the gross sales price, paid when the week is 

sold .  There is a minimum of fifte en hundred dollars ($1,6 00.00).   This Broker fee covers all of 

the advertising, marketing, licensing and other costs of the Br oker to list and sell your week  
 

 

WHAT WILL THE WEEKS BE SOLD FOR?  

Your licensed sales agent will discuss that with you at the po int of Listing  
 

 

WHAT DOES THE FINANCING SECTION OF THE LISTING MEAN?  
We have financing available.  If that is needed we will need you to sign an addendum and then 

TheMVPService can provide that to the buyer.  It is most often not needed  

 
 

HOW WILL MARKETI NG BE DONE?  

TheMVPService, LLC sells on site at the resort.  We believe that the best potential buyers are 

families that have already made the decision to go to your resort and already like the area.  
Trained and licensed real estate sales people are on site at the resort nearly every day to meet 

guests in house and facilitate the sales process.  Sales persons are trained to be ópartô of the 

resort, sort of a concierge service.  Obviously we intend on discussing ownership options, but 
one of the primary goals is to enhance the resort experience which will in itself help attract 

additiona l potential interested owners  

 
 

HOW CAN I KNOW WHAT IS HAPPENING WITH MY WEEK?  

We will keep you informed every step of the way, especially if there is a n interested buyer; in 

which case you will be notified immediately of an offer or sale.  All offers will be presented and 
have to be by law.  In the meantime, we will update you regularly via email as to what has been 

happening and what we are doing to imp rove sales and move your week ï which after all is what 

you care about most  
 

 

WHAT IF I HAVE QUESTIONS?  
We want to be available to you when you need us.  You will be able to reach our sales staff via 

email and also courtesy of our toll free number at the r esort.   We would prefer, unless you need 

an immediate answer, you email us.  We will respond to all ema ils within 48 hours  

 
 

Foxrun/Foxden  Resort  
Toll free at 1-877 -MVP-4408   (8 77 -687 -4408 ) 
Email ï foxru nsales@themvpservice.com   

mailto:foxrunsales@themvpservice.com
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